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FROM  THE  DEAD______________________________________________________

“A cold coming we had of it / Just the worst time of the year…”  So says T.S. Elliot, in The Journey of the Magi.  “The camels galled, sore footed, refractory / Lying down in the melting snow.”  The Magi may have had it tough but hardly as bad as dealing with the grape market during the harvest of 2002. 

Mother Nature actually smiled this year, giving us the best we could hope for in our current situation, that is, good quality wines and a relatively light yield per acre. But slower than projected sales growth, new acres, accumulated excess inventories and a very cautious business environment turned the spot market into a bleak orphanage, with lots of kids and few adoptive parents. There was some solace in the fact that we had foreseen this downturn and had helped many wineries and growers position themselves to deal with it.  But we also worked with wineries and growers in thorny contract renegotiations.  We worked with many others who were adrift without contracts at all in a brutal spot market.  We even had a few growers tell us that they would lose their ranches if we could not sell their grapes.  We managed to find buyers for some but not all of them.  

In spite of the epic difficulties, our company had a stressful but successful year.  We not only sold many more tons than ever before but the volume was up enough so that we achieved a record total value of grapes sold.  Given the precipitous drop in pricing in most areas, this was a big achievement.  If we can grow our grape business during the worst market in at least ten years, then we should do very well for our grower and winery clients when the market begins to improve.

And improve it will.  We are not of the Doom & Gloom persuasion that whatever goes down must go down forever.  The harvest came in lighter than expected, especially in the Central Coast.  And sales are growing faster than production for most varieties of wine selling for over $6.00 per bottle (as discussed in our October newsletter, www.grapes-wine.com/newsletters/October_2002_-_Future_Glory.doc ).  Last year at this time, we could not find a buyer of bulk wine if our livelihood depended on it (and it does).  This year we have clients actually buying wine.  Yes, it is true that some big players are still awash in excess inventory. Yes, prices are still relatively low. Yes, the economy is still shaky.  Yes, Cabernet Sauvignon in particular has a long way to go before returning to balance.  But even with all of the disclaimers, we are still selling more wine and getting more indications of interest in grapes than we did last year at this time.  The grape and bulk wine business may be looking a little pale, but we are here to proclaim that at least it’s back from the dead.
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TEAM   TURRENTINE  POWERS  UP ______________________

In another exciting development, four employees of Turrentine Wine Brokerage also became company owners as of September 1, 2002.  Brian Clements, grape broker extraordinaire, has acquired a substantial stake in the company and is now swaggering around the office with a proud and proprietary glare.  Wine broker Michael Robichaud has purchased significant shares and is also looking pretty proud.  Long time employees Steve Robertson and Joy Petty have also become owners but they have managed to keep more of a level head.  Bill Turrentine and Steve Fredricks retain a majority interest in the company.  Silicon Valley Bank, leading lender to the premium wine business, is a significant minority owner.  

Founded by Dan Turrentine in 1973, Turrentine Wine Brokerage specializes in strategic planning around wine business cycles and has become the leading broker for premium grapes and wines in bulk. With support from Silicon Valley Bank and a great team of employee-owners, Team Turrentine has powered up for long-term growth through exceptional service.  

MARKET OPPORTUNITIES

The market for wines in bulk is open for business.  As companies trim the fat and practice just-in-time inventory – very difficult in the wine business – the bulk market becomes more important and more changeable.  Balancing inventories is what we do.  Give us a call with your current needs and with what you have for sale.  And check out our website: www.grapes-wine.com, which lists all available bulk wine.  

Needed:  Case goods Galore!  We have buyers for a variety of bottled wines, labeled and unlabeled.  

Needed:  Wines from organically grown grapes for an export program.  All varieties considered.  

Needed:  Napa, Sonoma and Monterey Co. Chardonnay 2002.

Needed:  2001 Sonoma Co. Pinot Noir. 

Needed:  Sauvignon Blanc 2002 wine.  Also Sauvignon Blanc grapes 2003, Central Coast, cooler areas.  

Needed:  Napa Valley Cabernet Sauvignon 2000 & 2001, high-end.  Also Sonoma Co. Cabernet 2001 or                   2002, up to 20,000 gallons.

Needed:  Top quality Sonoma Zinfandel, 2000 or 2001, up to 3,000 gallons or 1,200 cases (not labeled,                    unbranded cork).

Needed:  Pinot Grigio / Pinot Gris, all areas and appellations, California and Oregon.  

Needed:  Merlot, 2001, large quantities.

Needed:  White Riesling, 2002, two truckloads.

Needed:  Zinfandel, 2001 North Coast, 12,000 gallons.

Available:  Sauvignon Blanc, 2002 Napa Valley, 27,000 gallons, from organically grown grapes; also 

       Lake Co. Sauvignon Blanc 2002 27,000 gallons.

Available:  Syrah 2002 California, 55,000 gallons.

Available:  Reserve quality 2000 Sonoma Co. Cabernet Sauvignon, 4,400 gallons.

Available:  Premium 2002 White Zinfandel.

Available:  Cabernet Sauvignon 2000, 2001, 2002, all appellations.
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