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Bioterrorism Law and other Joys 
Disclaimer:  Turrentine Brokerage does not practice law and the following article is only intended to alert readers to the need to discuss the requirements of the Bio Terrorism Act with their legal counsel.  

The war on terror has finally come to a vineyard near you.  New rules require vineyards over 7.35 acres to be fitted with foxholes, except vineyards planted between 1956 and 1967 or vineyards subject to section 43.75 of the code of standards of The Department of Homeland Insecurity.  In California, each foxhole must be fitted with a lid and must meet CAL-OSHA standards (which include air conditioning and handicapped-accessible bathroom facilities).  In the event of attack, real foxes (kit and red foxes only) must be given the first opportunity to occupy the foxholes.  These holes must not disturb seasonal shrimp ponds nor alter the hydrology of the watershed.   Said holes must be completed by December 15th, after receiving permits from all relevant Federal, State, Local and non-governmental organizations (generally this includes all organizations whose acronym includes a consonant or a vowel, except acronyms that end in P or Q).  Good luck, and keep your head down.
OK, it’s really not that bad.  Surprisingly, the legal requirements (so far) seem reasonable: mainly, that each winery must keep records that identify the sources of all food products received and also the subsequent recipients of all wine released. Most wineries are using a system of lot numbers which are tied to records that allow each addition or treatment to be traced to its source and that allow the wine itself to be traced to grape deliveries and to the vineyards from which the grapes originate.  Carpal Tunnel Syndrome here we come.  But really, this kind of tracking is common sense for any food producer and most wineries have done this for a long time.  After December 09, 2006, however, even the smallest wineries (10 or less employees) making wine for sale in bulk or in bottles must make sure their tracking system is in place so that they can demonstrate exactly where the yeast came from and what fining agents were used from what source, as well as linking each wine with the grape deliveries and each grape delivery with its vineyard source.  Henceforth, when a wine is sold in bulk, the selling winery should provide a lot number or some other identifier that could be used to trace these things.  The selling winery does NOT need to provide all of that data to a bulk or 
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bottled buyer at the time of the sale; the seller can just provide the lot number and the implied promise to maintain records that would allow the wine to be traced to the grape deliveries and the vineyards from which they came, as well as identifying the source of yeast and fining agents and any other treatments.  Come to think of it, it would be smart to include wireless internet access in those foxholes.  The paperwork is not going to get any easier.    
Vintage dating adds to the paperwork fun.  As everyone should know by now, the rules have changed so that wines labeled with a political appellation, such as Mendocino Co., Monterey Co. or California, must be at least 85% from the vintage named.  Wines from federally recognized viticultural area appellations, such as Alexander Valley, Carneros, North Coast or Central Coast, still must be at least 95% from the vintage named.  This difference can create confusion and requires detailed labeling of wines for sale in bulk.  We have already seen one OOPS incident where a buyer purchased a wine which did qualify for a vintage date with the political appellation with which the sample was labeled but which did not qualify for a vintage date with the viticultural appellation the buyer intended to use.  Labeling outcomes can be counter-intuitive when applying the appellation and vintage date rules.  For example, a Sonoma Co. appellation wine needs to be just 85% from the vintage named but the same wine, labeled with the less specific North Coast appellation, would need to be at least 95% vintage.  
The practical result is that we need to provide more detailed information on bulk wine samples.  Here is an example of a bulk wine sample label (from an imaginary winery with a highly aromatic style) with the details that should be provided:
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1. A brand with explosive potential.
2. The best brokerage company for wines and grapes.
3. 93.65% 2006 qualifies for a vintage date only if the wine is labeled with a political appellation, such as Santa Barbara County. 

4. Each component is listed, showing exactly how the percentages of the final blend were determined.

5. The lot number should be included and should be backed by records that trace the wine to grape deliveries and vineyard sources and which track the source of additions or treatments.

6. If one master-blended lot is stored in more than one tank, the gallons in the tank from which the sample was drawn should be stated and the total lot size also noted.

Celebrating Steve Robertson

Steve Robertson has seen the ups and downs of the wine business cycle.  He signed on with Team Turrentine 13 years ago, while the market was still in serious excess.  The son of an army drill sergeant, he whipped our sample tracking system into shape and kept improving the system as we grew rapidly during the incredible boom years of 1994 through 2000.  He then began to provide support to our team of bulk wine brokers.  For the last couple of years, in addition to providing back-up to Steve Fredricks and Michael Robichaud, he has been a deal-maker in his own right, handling most of our out-of-state sales, as well as a number of in-state clients and many of our casegood sales.  Steve Robertson is a hard-working, get-the-job-done kind of guy.  His drill sergeant father would be proud - and we’re glad he is on our team.  
Grapes & Wines in Bulk
Last year at this time, our phones were ringing like crazy.  But the callers were all sellers, anxious to sell their wine in bulk.  This year the phones are again creating a ruckus.  But we’re pleased to report that there are a fair number of buyers in the mix.  It is amazing how much better the market works when buyers are active as well as sellers!  If you expect to be a buyer or seller of wine in bulk, give us a jingle so we can keep you informed as the market develops.  

This is a good time for growers to touch base as well and to let us know what you expect to have available for 2007 and beyond.  

MARKET OPPORTUNITIES

If you have a need for grapes or wine in bulk, give us a call.  Below you will find a few items from our database of wines.  A more complete list of items for sale can be found on our web site: www.turrentinebrokerage.com.  

Available:  2005 Petite Sirah, Lodi, 50,000 gallons. 
Available:  2006 Pinot Grigio, North Coast & Central Coast lots.
Available:  Napa Valley - 2005 Malbec (4,296 gallons) and Tempranillo (2,832 gallons).
Available:  Ruby Port, California, 6,324 gallons.
Available:  2006 Viognier, Contra Costa County, 17,000 gallons.

Available:  2005 Napa Valley Cabernet Sauvignon, many lots, good selection.
Available:  Marsanne (3,775 gallons) &  Roussanne (1,700), 2006, Paso Robles. 
Available:  2006 Italian Pinot Grigio.
Available:  2006 White Riesling, Washington (25,000 gallons) & Clarksburg (16,700 gallons).
Available:  2005 Chardonnay, Central Coast, many lots and appellations.
Needed:   1,000 to 2,000 gallon lots of high quality Napa and Sonoma 2003, 2004 & 2005 Cabernet 

     Sauvignon, Merlot, Pinot Noir, Syrah and 2005 or 2006 Chardonnay.
Needed:   2006 Chardonnay, Carneros, (Napa & Sonoma).
Needed:   2006 Pinot Grigio, Lodi, Delta or California             

Needed:   2007 Paso Robles Zinfandel grapes
Needed:   2006 Zinfandel, North Coast & Lodi
Needed:   Russian River Chardonnay 2006 

Needed:   2005 Merlot, Alexander Valley & 2005 Cabernet Sauvignon, Sonoma Co, 3,000 gallons each.
Needed:   Bottled wines for a wine club, 1,100 cases each of reds and 1,000 cases each of whites.  

     Smaller lots also needed: 4 pallets of each red and 2 to 3 pallets of each white.

Wineries… must make sure a tracking system is in place so that they can demonstrate where the yeast came from and what fining agents were used from what source, as well as linking each wine with the grape deliveries and each grape delivery with its vineyard. source. 




















Château Turpentine1– BW 9463


Sample for Analysis Only – Not for Resale


Contact: Turrentine Brokerage2 415-209-9463


November 6, 2006


Chardonnay 2006 Santa Barbara Co.


(90.45% Chardonnay, 93.65% 20063, 93.65% Santa Barbara Co.),


   Composed of the following:4


90.45% Chardonnay 2006 Santa Maria Valley, Santa Barbara


6.35% Viognier 2005 Monterey Co.


3.20% Pinot Blanc 2006 Santa Barbara County


      100%


Lot Chard-SB-061255 90,000 gallons


Tank 15, representing 45,000 of 90,000 gallons6


Asking price:  $9.00 per gallon
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